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CASH  DIVIDENDS 
33 VERY  THREE  MONTHS 
FOR  HALF  A  CENTURY 


In  1961  we  will  pay  the  200th  consecutive 
quarterly  dividend  on  our  common  stock. 
Only  52  other  American  corporations  of  the 
more  than  1,100  listed  on  the  New  York 
Stock  Exchange  have  paid  at  least  one  cash 
dividend  every  single  quarter  through  good 
times  and  bad  for  at  least  50  years,  and  ours 
is  the  only  department  store  company  among 
them.  (Another  62  companies  have  paid  at 
least  one  cash  dividend  every  year  for  50 
years  or  more.) 

Suppose  that  in  1911,  the  year  after  The 
May  Department  Stores  Company  was  incor¬ 
porated,  you  had  purchased  100  shares  of  its 
common  stock.  (During  1911,  the  price 
quoted  for  May  stock  on  the  New  York  Stock 
Exchange  ranged  from  $72.00  to  $87.00  a 
share.) 

Your  first  dividend  check  would  have  been 
for  $100.00.  In  the  50  years  since,  your 
original  100  shares  would  have  increased 
with  stock  splits  to  2,951  shares  and  your 
additional  quarterly  dividend  checks  and 
value  of  rights  would  have  amounted  to 
$134,194.00.  In  1960  alone,  you  would  have 
received  $6,492.20  as  your  share  of  the  year’s 
payments  to  stockholders. 


The  financial  statements  of  The  May  De¬ 
partment  Stares  Company  and  Subsidiary 
Companies  Consolidated  include  the  as¬ 
sets,  liabilities,  and  operating  results  of 
all  but  two  of  the  company's  wholly  owned 
subsidiaries.  The  wholly  owned  subsidiaries 
not  consolidated  are  The  May  Stores 
Realty  Corporation  and  The  May  Stores 
Shopping  Centers,  Inc.  They  are  both  real 
estate  subsidiaries  which  have  substantial 
assets  and  long-term  debt,  and  their  oper¬ 
ations  and  financial  positions  are  reported 
in  detail  in  separate  statements  included 
in  this  report.  However,  the  net  investment 
in  these  subsidiaries  and  their  net  earnings 
after  taxes  are  included  as  such  in  the 
statements  of  The  May  Department  Stores 
Company  and  Subsidiary  Companies 
Consolidated. 
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FISCAL  YEAR  ENDED  JANUARY  31 


_ 1961 

Net  Sales  .  ....  .  .  .  .  .  ,  .  .  .  $684,839,000 

Earnings  Before  Federal  Taxes  on  Income  .  ...  45,159,000 

Federal  Taxes  on  Income  . . .  .  22,516,000 

Net  Earnings .  22,643,000 

Per  Common  Share  ..........  $3.11 

Dividends  Paid — Preferred  Stocks  .  .  .  .  .  .  1,224,000 

Dividends  Paid— Common  Stock .  .  .  .  .  .  .  15,128,000 

Per  Common  Share . $2.20 

Earnings  Retained  in  the  Business  .  .....  6,291,000 

Working  Capital .  .  .  .  .  .  171,117,000 

Accounts  and  Notes  Receivable,  net .  .  .  .  .  .  149,935,000 

Merchandise  Inventories  .  .  .  .  .  .  .  .  .  82,669,000 

Merchandise  on  Order . 34,205,000 

Property,  Plant  and  Equipment,  net .  .  .  .  .  .  127,733,000 

Long-Term  Debt . 61,143,000 

Preferred  Stock  Outstanding  .  .  .  .  .  .  .  .  32,918,000 

Number  of  Common  Shares  Outstanding  .  .  .  .  6,886,839 

Number  of  Common  Stockholders  ......  29,679 

Common  Stockholders’ Equity  (Book  Value)  .  .  .  $234,820,000 

Per  Common  Share .  $34.10 

REAL  ESTATE  SUBSIDIARIES  NOT  CONSOLIDATED 

Property,  Plant  and  Equipment,  net .  .....  $  78,843,000 

Long-Term  Debt.  . . 74,356,000 

Net  Earnings . .  763,000* 


included  in  consolidated  earnings  above. 


1960 

$683,964,000 

47,894,000 

24,119,000 

23,775,000 

$3.28 

1,247,000 

15,083,000 

$2.20 

7,445,000 

218,016,000 

133,748,000 

80,603,000 

32,387,000 

103,718,000 

84,278,000 

33,904,000 

6,871,677 

28,801 

$227,724,000 

$33.14 


$  80,968,000 
76,455,000 
523,000* 
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Morton  D.  May,  President 


St.  Louis,  Missouri 
April  27, 1961 

Nineteen  sixty  was  an  uneven  year  for  business  in  general  and  for  The  May  Department 
Stores  Company  as  well.  Sales  of  $684,839,000  were  higher  than  in  any  past  year  although  they 
exceeded  1959  by  only  a  very  slight  margin. 

Our  gains  in  volume  during  the  strong  first  quarter  of  1960  were  lost  in  the  second 
quarter  when  consumer  spending  declined.  In  the  third  and  fourth  quarters,  however,  sales 
improved.  Our  performance  in  these  last  two  quarters  was  aided  by  sales  at  three  large  branch 
department  stores  that  opened  in  August,  but  during  the  fourth  quarter  our  company’s  total  sales 
were  somewhat  retarded  by  very  bad  winter  weather  in  a  number  of  our  store  cities. 

The  abrupt  changes  in  sales  volume  that  characterized  1960  made  it  difficult  to  promptly 
adjust  merchandising  plans  and  operating  expenses.  As  a  result,  profits  did  not  keep  pace  with 
sales  although,  with  operating  efficiency  improving  in  the  last  half  of  the  year,  the  company’s 
earnings  of  $22,643,000  or  $3.11  per  share  of  common  stock,  were  not  far  below  1959 
earnings  of  $23,775,000,  or  $3.28  per  share. 

Looking  to  1961,  consumer  income  is  expected  to  rise  in  the  second  quarter  as  employ¬ 
ment  in  construction  and  manufacturing  increases.  If  the  national  economy  continues  to  improve 
and  is  strong  in  the  last  half  of  1961,  we  can  expect  a  good  year  since  we  customarily  earn  a 
large  part  of  our  annual  profits  in  the  final  quarter. 

Looking  further  ahead,  we  regard  the  1960s  as  a  period  of  unusual  opportunity  for 
retailing.  With  the  rapid  growth  in  population  and  upward  trend  in  family  incomes,  larger 
consumer  expenditures  are  a  virtual  certainty.  To  obtain  our  share  of  the  increased  business,  we 
are  prepared  to  meet  even  more  competition  in  the  years  ahead  and  to  adjust  to  changes  in  buying 
habits  that  may  eventually  re-shape  some  of  the  established  methods  of  distributing  merchandise. 
Thus,  in  1960  we  continued  to  strengthen  our  business  in  ways  that  will  enable  us  to  realize  the 
increased  sales  and  earnings  that  will  be  possible  in  the  challenging  and  very  promising  future. 

Construction  under  our  five-year,  $100,000,000  program  of  expansion  and  remodeling 
reached  its  peak  last  year.  The  building  of  new  stores  and  service  buildings  and  the  remodeling 
of  existing  stores  is  on  schedule.  This  program  will  strengthen  our  position  in  each  of  the  eleven 
metropolitan  areas — from  Baltimore  and  Washington,  D.  C.,  in  the  east  to  Los  Angeles  and 
San  Diego  in  the  west — in  which  we  operate  department  stores.* 

The  executive  group  responsible  for  the  management  of  our  stores  was  reinforced  with 
promotions  and  additions  in  1960. 

The  year  also  saw  progress  in  the  continued  adjustment  of  our  operations  to  new  consumer 
preferences  and  to  other  trends  that  are  influencing  important  segments  of  the  retail  market  served 
by  our  department  stores.  These  changes  are  most  apparent  at  two  extremes.  Our  individual  stores 
continued  to  improve  the  quality  of  their  merchandise  in  step  with  the  growing  popularity  of  fashion 
in  apparel  and  other  lines.  At  the  same  time,  our  central  store  management  completed  an  extensive 
survey  in  1960  of  the  kind  of  simplified  retail  distribution  of  inexpensive  apparel  and  home  goods 

*The  locations  of  the  company's  50  downtown  and  branch  department  stores  and 
its  six  regional  shopping  centers  are  listed  on  the  back  cover  of  this  Annual  Report. 
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that  is  exemplified  by  the  so-called  discount  houses.  We  have  already  used  some  of  the  selling 
techniques  that  are  developing  in  this  area  of  retailing,  and  we  are  now  ready  to  experiment  with 
others  in  certain  departments  within  some  of  our  stores. 

On  behalf  of  the  Board  of  Directors,  I  would  like  to  express  appreciation  to  our 
stockholders,  officers,  and  40,000  employees  for  their  contributions  during  the  past  year  to  the 
operation  and  continuing  growth  of  The  May  Department  Stores  Company. 

Respectfully, 

M.  D.  May 

President 

INTO  A  NEW  METROPOLITAN  AREA  ...with  the 
opening  of  this  4-level,  388,000  square-foot  department 
store  in  February,  1961,  San  Diego  became  the  eleventh 
metropolitan  area  in  which  The  May  Department  Stores 
Company  operates.  The  new  store,  the  largest  department 
store  in  San  Diego,  is  in  the  80-acre  Mission  Valley  Center 
which  has  been  developed  under  a  partnership  arrangement 
between  the  company  and  the  original  owners  of  the  site. 

San  Diego  is  the  fastest  growing  metropolitan  area  with 
more  than  1 ,000,000  residents  in  the  United  States.  Its 
population  has  almost  doubled  in  the  last  10  years. 
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Sales  and  Earnings 

Net  sales  in  1960  were  $684,839,000,  up  $875,000 
over  1959  and  $39,701,000  over  1958.  The  opening 
last  August  of  large  branch  department  stores  in 
Cleveland,  Denver,  and  Washington,  D.  C.  helped 
our  sales  total  but  did  not  contribute  to  1960  earnings 
because  of  the  normal  but  sizeable  expenses  required 
to  open  new  stores — the  cost,  for  example,  of  hiring 
and  training  personnel. 

Net  income  was  $22,643,000,  as  compared  with 
$23,775,000  in  1959,  the  company’s  best  year  for 
total  dollars  earned,  and  $21,462,000  in  1958.  After 
deducting  dividends  on  preferred  stock,  1960  earnings 
amounted  to  $3.11  per  share  of  common  stock  out¬ 
standing,  as  compared  with  $3.28  per  share  in  1959 
and  $2.95  per  share  in  1958.  Cash  dividends  paid 
during  1960  amounted  to  $2.20  per  share  of  common, 
or  7 1  per  cent  of  earnings. 

The  charts  on  these  pages  illustrate  how  steady 
growth  has  resulted  in  a  generally  upward  trend  in 
sales  and  earnings.  About  41  per  cent  of  1960  sales 
were  made  in  cities  and  suburbs  that  did  not  have  a 
May  company  store  ten  years  ago. 

Cash  flow 

Depreciation  and  amortization  for  the  company 
and  its  two  unconsolidated  real  estate  subsidiaries 
totaled  $13,563,000  in  1960,  as  compared  with 
$12,971,000  in  1959.  This  will  increase  substantially 
in  1961  under  the  full  impact  of  1960’s  capital 
expenditures. 

We  own  most  of  the  real  estate  required  to  carry 
on  our  business.  Thus,  our  depreciation  and  cash 
flow  per  dollar  of  sales  arc  exceptionally  high  for  a 
department  store  business.  In  1960,  the  cash  flow — 
depreciation  plus  earnings — of  the  company  and 
unconsolidated  subsidiaries  was  $5.08  per  share  of 
common  stock.  This  compares  with  $5.17  per  share 
in  1959  and  $4.67  per  share  in  1958. 


Finances 

Working  capital  at  January  31,  1961,  amounted 
to  $171,117,000.  Last  year’s  working  capital  of 
$218,016,000  was  exceptionally  high  because  of 
securities  held  to  provide  funds  for  our  heavy  capital 
expenditures  in  1960. 

Accounts  and  notes  receivable  of  $149,935,000 
were  $16,187,000  more  than  a  year  earlier  when  we 
had  just  sold  all  installment  accounts  (amounting  to 
$15,553,000)  of  our  Hccht  stores  in  Washington, 
D.  C.  in  order  to  change  their  method  of  accounting 
for  tax  purposes  to  the  one  used  throughout  the 
company.  Except  for  the  small  remainder  from  this 
transaction,  we  continued  to  carry  all  of  our  own 
accounts. 

Merchandise  inventories  rose  from  $80,603,000  to 
$82,669,000  during  1960,  in  large  part  because  of 
the  stocking  of  the  three  new  stores  and  the  prepara¬ 
tions  for  two  other  new  stores  that  opened  early  in 
1961.  The  1960  ratio  of  sales  to  year-end  inventory 
was  8.3  to  1,  down  slightly  from  the  preceding  year. 

With  rapid  progress  on  our  live-year  expansion  and 
remodeling  program,  the  combined  investment  in 
property,  plant,  and  equipment  of  the  company  and 
its  real  estate  subsidiaries  rose  $21,890,000  to  a  new 
high  of  $206,577,000  at  January  31,  1961. 

The  $20,000,000  term  loan  for  working  capital 
was  retired  in  1960.  Long-term  debt  of  the  company 
and  consolidated  subsidiaries  at  January  31,  1961, 
amounted  to  $61,143,000,  and  long-term  debt  of 
the  unconsolidated  real  estate  subsidiaries  was 
$74,356,000.  The  corresponding  totals  a  year  earlier 
were  $84,278,000  and  $76,455,000,  respectively. 

In  April,  1960,  we  filed  suit  in  the  United  States 
District  Court  in  St.  Louis  to  establish  our  right  to 
the  use  of  the  LIFO  (last-in,  first-out)  method  of 
valuing  merchandise  inventories  in  the  year  ended 
January  31,  1942,  and  subsequent  years.  The  trial  of 
this  lawsuit  is  expected  to  take  place  later  in  1961. 
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GROWTH  IN  SALES 

(Millions  of  Dollars) 


THE  TREND  IN  EARNINGS 
AND  DIVIDENDS  PER  COMMON  SHARE 
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Our  branch  department  stores  rang  up  44  per  cent  of 
I960's  sales  as  compared  with  43  per  cent  in  1959.  Their 
percentage  will  continue  to  rise  in  future  years  as  the  com¬ 
pany  opens  more  branch  stores. 


1951  ’52  '53  ’54  '55  ’56  '57  '58* 


THE  TREND  IN  EARNINGS  (Millions  of  Dollars) 


*  Includes  operations  of  The  Hecht  Company  on  consolidated  basis. 
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Expansion 

Nineteen  sixty  was  the  second  year  of  our  five-year, 
$100,000,000  program  of  new  construction  and 
remodeling  that  will  make  our  company  better  able  to 
meet  nnd  profit  from  the  retailing  challenge  of 
the  1960s. 

The  company  and  its  unconsolidated  real  estate 
subsidiaries  spent  $42,174,000  on  the  construction 
of  new  branch  stores,  shopping  centers,  and  service 
buildings  and  on  improvements  to  existing  facilities. 
That  total  includes  advances  to  the  partially  owned, 
affiliated  partnership  that  developed  the  Mission 
Valley  Center  in  San  Diego.  We  invested  $21,800,000 
in  new  construction  and  store  improvements  in  1959, 
and  will  spend  an  estimated  $25,000,000  for  those 
purposes  in  1961,  the  third  year  of  the  expansion 
program.  In  the  three  years  ending  January  31,  1962, 
our  company — already  one  of  the  largest  department 
store  businesses  in  the  United  States — will  have  com¬ 
pleted  enough  new  construction  to  add: 

1 ,825,000  square  feet  of  department  store  area 
in  seven  new  stores. 

619,000  square  feet  of  store  area  leased  to  other 
retailers  in  two  company-developed  regional 
shopping  centers. 


740,000  square  feet  of  service  building  additions 
in  three  cities. 

8,335,000  square  feet  of  parking  space  (enough 
for  23,800  more  automobiles) . 

That  same  three-year  period  will  also  see  us  com¬ 
plete  the  remodeling  and  rc-fixturing  of  1,600,000 
square  feet  in  our  downtown  department  stores,  or 
21  per  cent,  of  our  total  downtown  floor  area. 

Adjusting  to  suburban  growth 
We  continued  in  1960  to  build  new  branch  stores 
in  locations  dictated  by  our  studies  of  the  directions 
of  growth  and  population  movement  within  the 
eleven  metropolitan  areas  we  serve.  Last  August  we 
opened  a  second  branch  store  of  our  Cleveland  May 
Co.  store  and  a  fourth  branch  store  in  Washington, 
D.  C.,  while  our  Denver  store  opened  its  third  branch 
in  a  company-owned  regional  shopping  center.  As 
with  our  earlier  suburban  stores,  the  new  branches  arc 
of  substantial  size.  Their  depth  and  range  of  merchan¬ 
dise  attract  a  mass  buying  audience.  The  largest  of 
the  three  new  stores  is  the  Parmatown  branch  out¬ 
side  Cleveland  with  300,000  square  feet  on  four 
selling  floors. 

Nineteen  sixty  also  saw  most  of  the  work  completed 


ABOUT  325,000  PERSONS  LIVE  within  15  minutes  driving  time  of  this  220,500  square-foot  branch  of  our  Kaufmann's 
department  store.  The  store  is  in  the  Pittsburgh  suburb  of  Monroeville,  and  has  two  mailt  selling  floors,  a  downstairs 
store,  and  parking  for  1,500  automobiles. 
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on  two  stores  opened  since  the  1961  fiscal  year  began. 
Our  department  store  and  regional  shopping  center 
in  San  Diego  opened  in  February.  Our  Kaufmann’s 
store  opened  its  first  branch  in  March  in  the  fast 
growing  eastern  suburbs  of  Pittsburgh,  and  we  plan 
to  build  a  second  Kaufmann’s  branch  if  proper  zoning 
can  be  obtained  for  the  proposed  site.  Our  Hccht 
company  store  in  Baltimore  will  open  its  fifth  and 
largest  branch  next  fall  in  a  shopping  center  in  north¬ 
west  Baltimore. 

We  expect  to  start  later  this  year  on  two  more  major 
projects  in  our  five-year  expansion  program.  The 
Los  Angeles  May  company  will  build  its  seventh 
branch  and  a  100-acre  shopping  center  in  the  west 
San  Fernando  Valley,  developing  the  center  under  a 
partnership  arrangement  of  the  same  general  nature 
as  that  employed  for  the  Mission  Valley  Center  in 
San  Diego.  Subject  to  approval  of  a  change  in  zoning, 
our  Famous-Barr  store  in  St.  Louis  will  build  its  fourth 
branch  and  a  55-acre  shopping  center  southwest  of 
the  city.  These  will  become  our  seventh  and  eighth 
regional  shopping  centers,  and  the  second  in  each  of 
those  areas.  Our  company  has  been  a  pace-setter  in  the 
trend  toward  more  department  store  participation  in 
the  development  and  management  of  regional  centers. 


We  also  added  a  budget  basement  to  the  Northwood 
branch  of  our  Baltimore  store  in  1960,  and  have 
made  plans  to  install  economy  basements  in  several  of 
our  Los  Angeles  branch  stores  and  in  another  branch 
in  Baltimore. 

Building  strength  downtown 

The  May  company  would  not  be  fully  equipped 
for  the  more  competitive  environment  of  the  1960s 
if  the  expansion  program  neglected  our  large  down¬ 
town  department  stores  and  the  buildings  in  each  city 
that  provide  warehouse  and  other  services.  A  modern, 
attractive  downtown  department  store  can  continue 
to  draw  from  the  suburbs  as  well  as  the  central  city, 
remaining  the  profitable  center  of  an  area-wide  mer¬ 
chandising  operation.  The  downtown  store  enjoys 
the  natural  advantages  of  wider  selection  and  depth 
of  stock  and  of  a  surrounding  district  with  more 
diversity  in  stores,  services,  and  entertainment  than 
even  the  largest  shopping  center. 

Major  downtown  improvements  in  1960  were  the 
completion  last  September  of  a  top-to-bottom  re¬ 
modeling  of  our  Jacksonville,  Fla.,  store,  and  the 
beginning  of  an  equally  thorough  remodeling  of  our 
Los  Angeles  store.  We  also  remodeled  two  more  floors 


THREE  YEARS  OF  BALANCED  GROWTH 
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at  our  downtown  Baltimore  store  to  complete  work 
there,  installed  a  restaurant  in  the  Washington  store 
and  automatic  “talking”  elevators  in  the  Akron  store, 
and  remodeled  single  floors  in  Akron  and  St.  Louis. 
We  acquired  a  half  city  block  across  the  street  from 
our  St.  Louis  downtown  store  to  build  a  750-car 
parking  garage  with  retail  store  space  in  the  first 
floor  and  basement. 

Nineteen  sixty  saw  continued  progress,  too,  in  the 
use  of  various  forms  of  automated  materials  handling. 
For  example,  our  new  San  Diego  store  was  equipped 
with  a  monorail  conveyor  system  to  transfer  merchan¬ 
dise  from  storage  to  selling  area.  It  is  similar  to  the 
conveyor  that  serves  our  downtown  St.  Louis  store. 
Three  service  building  expansions  were  completed  in 
I960—  a  286,000 square-foot  addition  in  Los  Angeles, 
a  316,000  square-foot  service  building  in  Pittsburgh, 
and  a  47,250  square-foot  delivery  building  in  Wash¬ 
ington,  D.  C.  The  Washington  store  is  now  building 
an  86,400  square-foot  service  building  addition. 

Experiments  in  new  techniques 
of  merchandising 

There  is  another  aspect  of  the  retailing  challenge 
of  the  1960s — the  possibility  that  we  may  be  entering 


a  period  of  change  in  traditional  buying  habits  that 
will  be  of  particular  significance  to  a  department  store 
business  because  of  the  broad  nature  of  its  retail 
market.  At  one  end  of  the  retail  spectrum  we  compete 
with  the  most  expensive  specialty  stores  and  shops; 
at  the  other  with  discount  houses,  drug  stores,  and 
supermarkets  that  sell  non-food  merchandise. 

Fashion  is  increasingly  important  in  the  successful 
merchandising  of  apparel  and  other  lines.  Our  indi¬ 
vidual  stores  arc  improving  their  fashion  image  to 
satisfy  this  trend.  At  the  same  time,  we  can  see  the 
growing  popularity  of  simplified  methods  of  retailing 
for  a  wide  range  of  inexpensive  merchandise.  We 
have  made  an  extensive  study  of  these  methods  — 
in  the  public  mind  they  arc  associated  most  closely 
with  the  operation  of  the  so-called  discount  houses — 
and  in  1961  we  will  begin  experiments  with  the  most 
promising  in  certain  departments  at  a  number  o'f  our 
stores.  Our  purpose  is  to  learn  more  about  how  these 
methods  can  be  applied  successfully  to  a  department 
store. 

In  this  connection,  it  should  be  remembered  that 
we  are  operating  our  business  to  bring  the  broadest 
possible  assortment  of  merchandise  to  the  largest 
possible  number  of  customers,  and  to  sell  that  mer- 


THE  CONVENIENCE  OF  WOMEN  SHOPPERS  is  given  first  priority  in  the  design  for  a  seif-park  garage  now  under 
construction  in  downtown  St.  Louis.  Shoppers  will  he  able  to  park  and  lock  their  own  cars,  and  to  enter  our  Famous-Barr 
store  across  the  street  via  a  covered  pedestrian  bridge  between  the  third  floors  of  the  two  buildings. 
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chandise  at  the  lowest  price  consistent  with  a  reason¬ 
able  profit.  There  are  some  kinds  of  merchandise  that 
may  well  be  adapted  to  simplified  distribution  without 
sacrificing  customer  convenience  or  the  fashion  image 
of  our  stores. 

Board  of  Directors 

Tom  May,  a  director  of  the  company  since  it  was 
incorporated  in  1910  and  a  vice  president  since  1922, 
was  elected  to  the  new  position  of  vice  chairman  of 
the  Board  of  Directors.  James  C.  Walsh,  vice  president 
and  treasurer,  was  appointed  to  the  Board’s  executive 
and  finance  committees,  and  Roland  H.  Kolman,  vice 
president  and  corporate  controller,  to  the  executive 
and  operating  committees. 

Robert  Lehman,  a  director  since  1928,  intends 
to  retire  from  the  Board  when  his  term  of  office 
expires  at  the  Annual  Meeting  of  Stockholders  on 
May  31,  1961. 

The  By-laws  of  The  May  Department  Stores 
Company  have  been  amended  to  provide  that  the 
management  shall  not  nominate  for  re-election  any 
director,  other  than  a  son  of  a  founder  of  this  com¬ 
pany,  who  has  attained  or  will  attain  the  age  of  70 
in  the  year  in  which  his  current  term  of  office 
expires.  Under  this  provision,  Alfred  L.  Rose,  a 
director  since  1930,  and  Walter  E.  Sachs,  a  director 
since  1919,  will  retire  from  the  Board  of  Directors 
when  their  present  terms  of  office  expire  at  the  Annual 
Meeting  next  May  3 1 . 

The  guidance  and  counsel  of  Messrs.  Lehman, 
Rose,  and  Sachs  have  been  of  great  value  to  the 
company.  It  is  anticipated  that  they  will  be  named 
honorary  directors  in  recognition  of  their  long  service. 
Management 

Our  policy  of  mandatory  retirement  at  65  for  all 
employees  became  fully  effective  January  31,  1961. 
Three  officers  who  have  made  many  contributions  to 
the  growth  and  success  of  The  May  Department 
Stores  Company  retired  from  active  management,  but 
will  remain  on  the  Board  of  Directors  in  order  that 
the  company  may  continue  to  benefit  from  their 
experience.  They  are: 

David  Geller  of  Cleveland,  38  years  of  serv¬ 
ice,  a  vice  president  and  director  since  1946 
and  corporate  controller  since  1953. 

Samuel  Rosenberg,  28  years  of  service,  gen¬ 
eral  manager  of  the  May  Company  in  Cleve¬ 
land  and  a  vice  president  and  director  since 
1943. 


Leonard  Strauss,  30  years  of  service,  general 
merchandise  manager  of  the  Famous-Barr 
stores  in  St.  Louis  and  a  vice  president  and 
director  since  1936. 

We  strengthened  store  management  with  executive 
appointments  in  Cleveland,  Los  Angeles,  Pittsburgh, 
and  San  Diego,  and  made  two  promotions  in  our 
central  management  staff. 

Vice  President  Roland  H.  Kolman  was  pro¬ 
moted  from  assistant  corporate  controller  to 
corporate  controller  on  the  retirement  of 
Mr.  Geller. 

Vice  President  Francis  A.  Coy  was  promoted 
from  associate  general  manager  to  general 
manager  of  the  Cleveland  stores  on  the  retire¬ 
ment  of  Mr.  Rosenberg. 

Vice  President  Samuel  J.  Sugerman,  formerly 
general  manager  of  Kaufmann's  in  Pittsburgh, 
was  named  executive  vice  president  of  the 
Los  Angeles  stores,  in  charge  of  merchandising. 
Frank  B.  Chase  was  appointed  a  vice  presi¬ 
dent  of  the  company  and  general  manager 
of  Kaufmann’s. 

Leo  E.  Poliakoff,  an  executive  with  the  Los 
Angeles  stores,  was  appointed  a  vice  presi¬ 
dent  and  named  general  manager  of  the  new 
San  Diego  store. 

Lester  R.  Adelson,  assistant  to  the  executive 
vice  president  in  charge  of  store  operations, 
was  appointed  a  vice  president. 


Sd/onwi! 

It  is  with  deep  regret  that  we  note  the  passing  of 
Fred  Z.  Salomon,  a  vice  president  and  director  of 
The  May  Department  Stores  Company  since  1914 
and  retired  general  manager  of  the  St.  Louis 
Famous-Barr  stores.  Mr.  Salomon,  who  died  on 
March  22,  1961 ,  became  superintendent  of  the  down¬ 
town  St.  Louis  store  in  1901,  and  general  manager 
when  a  new  downtown  store  was  completed  in  1913. 
He  contributed  much  to  the  development  of  the 
company,  and  he  also  participated  in  a  wide  range 
of  worthwhile  civic  activities. 
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GENERAL  MANAGERS 


The  most  important  single  factor  in  operating  a 
department  store  company  is  the  ability  and  retailing 
judgment  of  the  men  who  run  its  individual  stores. 
The  May  Department  Stores  Company  has  an  exec¬ 
utive  with  the  title  of  “vice  president  and  general 
manager”for  each  of  the  twelve  principal  store  groups 
of  the  company  and  for  its  New  York  buying  office. 

Some  of  those  men  are  members  of  the  Board  of 
Directors.  Their  first  responsibility,  however,  is  for 
the  day-to-day  operation  of  50  downtown  and  branch 


department  stores  and  the  service  buildings  and  other 
facilities  that  supply  those  stores. 

A  general  manager  is  primarily  concerned  with 
stimulating  the  merchandising  efforts  of  the  company’s 
stores  in  his  particular  metropolitan  area.  He  is 
responsible  for  maintaining  and  improving  the  posi¬ 
tion  of  leadership  those  stores  have  achieved  in  their 
communities,  and  he  must  develop  the  abilities  of 
thousands  of  employees  and  combine  their  efforts 
into  the  trained  organization  required  to  carry  out  the 
many  activities  of  a  department  store  operation. 
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THE  MAY  DEPARTMENT  STORES  COMPANY 


Lyle  M.  Allen 
Walter  J.  Brunmark 
Frank  W.  Clark,  Jr. 

David  Geller 
Stanley  J.  Goodman 
Lincoln  Gries 
Samuel  M.  Hecht 
Oliver  M.  Kaufmann 
Roland  H.  Kolman 
Robert  Lehman 
Robert  H.  Levi 
David  May,  II 
Morton  D.  May 
Morton  J.  May 
Tom  May 
Wilbur  D.  May 
Alfred  L.  Rose 
Samuel  Rosenberg 
Walter  E.  Sachs 
Sydney  M.  Shoenberg 
Leonard  Strauss 
James  C.  Walsh 
Leo  J.  Wieck 
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Morton  D.  May,  Chairman 
Walter  J.  Brunmark 
Frank  W.  Clark,  Jr. 

Stanley  J.  Goodman 

Lincoln  Gries  CXCCUTiVi' 

Roland  H.  Kolman  COM  Ml!  1  i  l 

Robert  H.  Levi 

David  May,  II 

Morton  J.  May 

James  C.  Walsh 


David  May,  II,  Chairman 
Frank  W.  Clark,  Jr. 
Lincoln  Gries 
Robert  H.  Levi 
Morton  D.  May 
Morton  J.  May 


James  C.  Walsh 


Lincoln  Gries,  Chairman 
Walter  J.  Brunmark 
Stanley  J.  Goodman 

Roland  H.  Kolman  s  W WATINC 

Robert H.  Levi  COMMIT  1  CL 

David  May,  II 
Morton  D.  May 
Morton  J.  May 


Morton  J.  May,  Chairman  of  the  Board  of  Directors 
Tom  May,  Vice  Chairman  of  the  Board 
Morton  D.  May,  President 
David  May,  II,  Executive  Vice  President 
Lincoln  Gries,  Executive  Vice  President 
Walter  J.  Brunmark,  Vice  President 
Frank  W.  Clark,  Jr.,  Vice  President 
"  Stanley  J.  Goodman,  Vice  President 

Roland  H.  Kolman,  Vice  President 
Robert  H.  Levi,  Vice  President 
Wilbur  D.  May,  Vice  President 
Sydney  M.  Shoenberg,  Vice  President 
James  C.  Walsh,  Vice  President  and  Treasurer 
Lyle  M.  Allen,  Secretary 


Lester  R.  Adelson 
Lyle  M.  Alien 
Frank  B.  Chase 
Francis  A.  Coy 
Ralph  E.  Doughton 
Samuel  J.  Fciner 
John  L.  Feudner,  Jr. 
Harry  N.  Hirshberg,  Jr. 
Jerold  S.  Meyer 
Leo  E.  Poliakoff 
Albert  Rosenberg 
Samuel  J.  Sugerman 
Geoffrey  Swaebe 
Frank  1.  Swenson 
David  Touff 
William  Winsberg 
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STATEMENT  OF  NET  EARNINGS 


NET  SALES  (including  leased  departments)  .  .  . 

COSTS  AND  EXPENSES: 

Cost  of  sales  and  other  expenses,  less 
credit  service  charges  and  other  income, 
exclusive  of  items  listed  below . 

Maintenance  and  repairs  .  .  .  .  .  .  .  .  . 

Depreciation  and  amortization  .  .  .  .  .  .  . 

Taxes  other  than  federal  taxes  on  income  .  .  . 

Rentals  (Note  1)  .  .  .  .  .  .  .  .  .  .  . 

Interest  and  debt  expense,  less  interest 

income  of  1961 -$2,392,019;  1960- $1,051,585 

Retirement  plan  contributions  ....... 

Federal  taxes  on  income  .  ........ 

NET  EARNINGS  OF: 

The  May  Stores  Shopping  Centers,  Inc.  .  .  .  . 
The  May  Stores  Realty  Corporation  ..... 

NET  EARNINGS . 


YEAR  ENDED  . 

JANUARY  31 

1961 

1960 

$684,838,677 

$683,964,154 

$593,535,233 

$589,502,122 

5,663,757 

6,039,332 

9,790,739 

10,803,347 

14,598,628 

14,068,626 

12,938,575 

10,000,723 

358,398 

1,835,789 

3,557,948 

4,343,000 

22,515,836 

24,118,609 

$662,959,114 

$660,711,548 

$  21,879,563 

$  23,252,606 

$  225,704 

$  142,223 

537,737 

380,302 

$  763,441 

$  522,525 

$  22,643,004 

$  23,775,131 

See  notes  to  financial  statements. 
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STATEMENT  OF  ACCUMULATED  EARNINGS  RETAINED  IN  THE  BUSINESS 


YEAR  ENDED  JANUARY  .11 

1961  1960 

BALANCE  AT  BEGINNING  OF  YEAR: 


The  May  Department  Stores  Company  and 

subsidiary  companies  consolidated  .  .  .  .  .  .  .  .  . 

The  Hecht  Company  and  subsidiaries  consolidated  .  .  .  .  . 

$165,196,060 

$129,426,044 

28,324,586 

$165,196,060 

$157,750,630 

NET  EARNINGS  FOR  THE  YEAR  .  .  .  .  .  .  . 

22,643,004 

23,775,131 

$187,839,064 

$181,525,761 

CASH  DIVIDENDS  PAID: 

$3.75  Cumulative  Preferred  Stock  (1945)  .  .  .  .  .  .  . 

$3.40  Cumulative  Preferred  Stock  .  .  .  .  .  .  .  .  . 

$3.75  Cumulative  Preferred  Stock,  1947  Series  .  .  .  .  .  . 

3 3A%  Cumulative  Preferred  Stock  (1959)  ....... 

Common  Stock — $2.20  per  share  .  .  .  .  .  .  .  .  .  . 

$  472,983 

328,073 
285,403 
137,358 
15,128,252 

$  481,144 

332,102 
292,808 
141,004 
15,082,643 

$  16,352,069 

$  16,329,701 

BALANCE  AT  END  OF  YEAR  . . 

$171,486,995 

$165,196,060 

STATEMENT  OF  ADDITIONAL  PAID-IN  CAPITAL 

YKA.K  UNUKl 

>  JANUARY  ill 

BALANCE  AT  BEGINNING  OF  YEAR: 

1961 

1960 

The  May  Department  Stores  Company  and 

subsidiary  companies  consolidated  ......... 

$29,250,304 

$17,068,546 

The  Hecht  Company  and  subsidiaries  consolidated  ..... 

— 

2,089,503 

Excess  of  the  par  value  of  the  Hecht  common  stock 
over  the  par  value  of  827,633  shares  of  May  common 
stock  issued  therefor,  less  expenses  of  issuing  stock  .  ... 

9,222,246 

$29,250,304 

$28,380,295 

Excess  of  net  proceeds  received  over  par  value 
of  treasury  common  stock  sold  to  employees 
under  stock  option  plan . . 

465,954 

775,424 

Excess  of  par  or  carrying  value  ($100  a  share) 
over  cost  of  preferred  stock  repurchased  ,  .  .  .  ,  . 

239,124 

94,585 

BALANCE  AT  END  OF  YEAR  .......... 

$29,955,382 

$29,250,304 

See  notes  to  financial  statements. 
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BALANCE  SHEET 


SISK-'- 


ASSETS 


CURRENT  ASSETS: 

Cash . . . . 

United  States  Government  and  other  marketable 

securities — at  cost  .  .  .  .  .  .  .  .  .  .  .  .  .  . 

Accounts  and  notes  receivable  (Note  B)  .  .  .  .  .  .  . 

Merchandise  inventories  (Note  C)  .......... 

Supplies  and  prepaid  expenses  .  .  .  .  .  .  .  .  .  . 

TOTAL  CURRENT  ASSETS . .  .  . 

1961 

$  15,852,793 

5,281,628 

149,935,112 

82,668,984 

6,367,343 

$260,105,860 

1960 

$  24,921,343 

61,494,438 

133,747,767 

80,603,059 

6,620,995 

$307,387,602 

OVERPAYMENTS  OF  FEDERAL  TAXES  ON  INCOME 
claimed  for  the  six  years  ended  January  31,  1947 
as  a  result  of  the  use  of  the  LIFO  basis  (Note  C)  .  .  .  .  . 

$  5,990,000 

$  5,990,000 

INVESTMENTS  AND  OTHER  ASSETS: 

Investments  in  and  advances  to  —  at  equity  in 
net  assets: 

Subsidiaries  not  consolidated  (100%  owned)  .  .  .  .  . 

Affiliated  partnerships . . 

Notes  receivable  and  miscellaneous  .  .  .  .  .  .  .  .  . 

$  13,888,833 

5,878,350 

5,657,104 

$  25,424,287 

$  13,696,972 

1,517,449 

4,400,002 

$  19,614,423 

PROPERTY,  PLANT  AND  EQUIPMENT  (Note  D)  .  .  .  . 

$127,733,397 

$103,718,494 

DEFERRED  CHARGES— debenture  expense  and 
miscellaneous  . . . 

GOODWILL . . 

$  731,739 

$  1 

$  727,644 

$  1 

$419,985,284 

$437,438,164 

See  notes  to  financial  statements. 
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LIABILITIES 


CURRENT  LIABILITIES: 


Accounts  payable  and  accrued  expenses .  $  53,658,63 1 

Federal  taxes  on  income . .  34,532,226 

Long-term  debt  due  within  one  year  .  ........  797,967 


$  54,365,346 
31,215,900 
3,790,439 


TOTAL  CURRENT  LIABILITIES 


$  88,988,824  $  89,371,685 


LONG-TERM  DEBT  (Note  E) : 

Sinking  fund  debentures,  less  in  treasury 

1961— $7,424,000;  1960— $3,793,000  .......  $  50,776,000  $  56,107,000 

Unsecured  and  mortgage  notes . .  . 10,367,162  28,170,536 

$  6!, 143,162  $  84,277,536 


RESERVE  FOR  DEFERRED  CONTINGENT 

COMPENSATION  (Note  F)  ...........  $  I,059,22j5  $ _ 1,080,194 


STOCKHOLDERS’  INVESTMENT: 

Preferred  stock  (Note  G)  .  .  .  .  .  . 

Common  stock  (Note  H)  .....  . 
Additional  paid-in  capital  .  .  .  . 

Accumulated  earnings  retained  in  the  business 
(Notes  E  and  G)  .  .  .  .  .  .  .  . 


$  32,917,500 

$  33,904,000 

34,434,195 

34,358,385 

29,955,382 

29,250,304 

171,486,995 

165,196,060 

$268,794,072 

$262,708,749 

$419,985,284 

$437,438,164 
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NOTES  TO  FINANCIAL  STATEMENTS 


NOTE  A-PKINCIPLES  OF  CONSOLIDATION: 


NOTE  C— INVENTORIES: 


The  consolidated  statements  include  all  subsidiaries  except 
The  May  Stores  Shopping  Centers,  Inc.  and  The  May  Stores 
Realty  Corporation  (each  wholly-owned),  for  which  separate 
statements  are  submitted. 

Investments  in  The  May  Stores  Shopping  Centers,  Inc.  and 
The  May  Stores  Realty  Corporation  arc  slated  at  the  Company’s 
equity  in  the  net  assets  thereof.  Accumulated  earnings  of  these 
subsidiaries  in  the  amount  of  16,296,188  at  January  31,  1961  and 
$5,532,747  at  January  31,  I960  arc  included  in  consolidated  ac¬ 
cumulated  earnings  retained  in  the  business. 


NOTE  »— ACCOUNTS  ANIJ  NOTES  ItECKIVAltl.E 


I3uc  from  customers : 

Regular  retail  accounts  .... 
Instalment  accounts  (less  I960  — 
$15,553,256  sold  without 
recourse) . . 


$  53,388,048  $  56,290.588 

98,511,965  76,894,779 


Other  accounts  und  notes 
receivable . 

Less  allowance  for  doubtful 
accounts  and  deferred 
carrying  charges . 


6,583,373  8,465,154 

$158,483,386  $141,650,521 


8,548,274  7,902,754 

$149,935,112  $133,747,767 


Merchandise  inventories  are  determined  by  use  of  the  retail 
inventory  method  and  arc  stated  on  the  LIFO  (last-in,  flrst-out) 
basis,  which  is  lower  than  market. 

Inventories  arc  stated  at  January  31,  1961  and  January  31, 
I960  at  $17,093,000  and  $16,294,000,  respectively,  less  than  they 
would  have  been  if  the  first-in,  flrst-out  principle  had  been  ap¬ 
plied  in  determining  cost. 

In  the  year  ended  January  31,  1942,  the  Company  adopted  the 
LIFO  method  of  inventory  valuation  based  on  the  use  of  statis¬ 
tical  indices.  Before  the  federal  income  tax  return  for  that  year 
was  filed,  the  Internal  Revenue  Service  took  the  position  that 
retail  organizations,  employing  the  retail  inventory  method,  would 
not  be  permitted  to  use  the  LIFO  method  employing  indices.  In 
1947,  the  Tax  Court  of  the  United  States,  in  a  test  case  brought 
by  another  taxpayer,  clearly  established  the  right  of  retailers  to 
use  this  method.  Accordingly,  in  the  year  ended  January  31,  1948, 
the  Company  resumed  the  use  of  the  LIFO  method  originally 
adopted  in  the  year  ended  January  31,  1942.  By  application  of  the 
LIFO  method,  it  is  the  Company's  position  that  federal  taxes  on 
income  for  the  year  ended  January  31,  1961  and  prior  years  have 
been  reduced  by  $9,020,000.  Of  this  amount  $5,990,000  represents 
overpayments  for  the  six  years  ended  January  31,  1947  and 
$3,030,000  the  reduced  provision  for  federal  income  taxes  for  the 
fourteen  years  ended  January  31,  1961.  The  Internal  Revenue 
Service  has  disallowed  the  Company's  claims  for  refunds  for  the 
years  ended  January  31,  1942  through  January  31,  1947  and  the 
Company  has  filed  a  suit  on  the  claims  in  the  U nited  States  District 
Court  in  St.  Louis.  The  year  ended  January  31,  1948  and  subse¬ 
quent  years  arc  still  under  review  by  the  Internal  Revenue  Service. 


NOTE  I)—  PROPERTY,  PLANT  AND  EQUIPMENT. 


Land  . . 

Buildings  and  building  equipment 
substantially  all  on  owned  land 
Buildings  and  building  equipment 
substantially  all  on  leased  land  . 
Furniture,  fixtures  and  equipment 
Land  and  buildings  not  used  in 
store  operations  . . 


January  ill,  lOtil 


$  12,716,094 

49,715,691 

55,909,999 

77,286,707 

5,048,923 

$200,677,414 


$  - 

10,583,958 

24,050,823 

36,358,140 

1,951,096 
$  72,944,017 


Net 

$  12,716,094 

39,131,733 

31,859,176 

40,928,567 

3,997,827 

$127,733,397 


$  12,593,278 


Net 

$  12,593,278 


37,1 10,083 

46,101,645 

73,012,943 


12,448,677 

22,070,616 

33,511,872 


24,661,406 

24,031,029 

39,501,071 


4,498,073  _ 1,566,363  _2j9.31.710 

$173,316,022  $  69,597,528  $103,718,494 


NOTE  E— I.ONGTEHM  DEBT 

The  sinking  fund  debentures  comprise  three  scries,  2b%  due 
July  I,  1972;  3 1/4 %  due  February  1,  1978  and  i'A%  due  March  1, 
1980,  and  require  aggregate  minimum  annual  sinking  fund  prin¬ 
cipal  payments  of  $1,700,000  in  1961;  $2,250,000  from  1962  to 
1965;  $2,500,000  in  1 966 ;  $2,750,000  from  1967  to  1971 ;  $2,000,000 
from  1972  to  1977  and  $1,000,000  in  1978  and  1979.  Each  issue 
of  debentures  is  subject  to  redemption  (other  than  for  sinking 
fund)  at  any  time  prior  to  maturity  in  whole  or  in  part  at  the 
option  of  the  Company. 

The  interest  rates  on  the  unsecured  notes  arc  3%  to  314%. 
The  notes  are  due  on  various  dates  from  1968  to  1974  and  require 
annual  principal  payments  of  $579,000  from  1961  to  1967; 
$1,920,000  in  1968;  $120,000  from  1969  to  1973  and  $720,000 
in  1974. 

The  mortgage  notes,  secured  by  certain  land,  buildings  and 
equipment,  bear  interest  rates  of  from  3>/2%  to  6%,  are  due  on 
various  dates  to  1982  and  require  monthly  payments,  including 
interest,  or  approximately  $28,000  in  1961  and  1962;  $23,000  from 
1963  to  1977  and  $8,000  from  1978  to  1982. 


Under  the  terms  of  the  respective  indentures:  (I)  consolidated 
accumulated  earnings  retained  in  the  business  of  approximately 
$69,344,000  at  January  31,  1961  arc  not  subject  to  any  dividend 
restrictions  and  (2)  additional  long-term  borrowing,  except  funded 
indebtedness  secured  by  certain  liens,  is  limited  to  approximately 
$40,819,000  at  January  31,  1961. 

NOTE  F— DEFERRED  CONTINGENT  COMPENSATION. 

Certain  employment  contracts  of  the  Company  provide  for 
payment  of  compensation  in  annual  instalments  after  termination 
of  employment,  provided  conditions  set  forth  in  the  contracts  are 
met.  Since  the  amount  of  this  compensation  will  be  deductible  for 
federal  income  tax  purposes  when  paid,  the  reserve  has  been  pro¬ 
vided  in  the  amount  of  the  estimated  net  cost  to  the  Company 
after  giving  effect  to  federal  taxes  on  income. 

NOTE  G— PREFERRED  STOCK: 

Bach  of  the  preferred  stock  issues  is  of  no  par  value  (carrying 
value  $100  a  share)  except  the  3}A%  Cumulative  Preferred  Stock 
which  has  a  par  value  of  $100  a  share.  In  the  event  of  involuntary 
liquidation  the  holders  of  the  preferred  stock  are  entitled  to  $100 
a  share.  Details  of  the  preferred  stock  are  as  follows: 
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Redemption 


Preferred  Stock  : 

$3.75  Cumulative  Preferred  Stock  (1945) .  $103.50 

$3.40  Cumulative  Preferred  Stock  .  . . .  .  103.50 

$3.75  Cumulative  Preferred  Stock,  1947  Series  ....  100.00 

3J/J%  Cumulative  Preferred  Stock  (1959) .  103.00 


Less,  in  treasury 


.Sfmrt,«,  .Inmmry  III 


130,435  131,935 

100,382  101,503 

78,627  79,527 

40,320  41,440 

349,764  354,405 

20,589  15,365 


$34,976,400  $35,440,500 

2,058,900  1,536,500 


Outstanding 


329,175  339,040  $32,917,500  $33,904,000 


The  sinking  fund  provisions  of  the  outstanding  series  of  the 
Company’s  Preferred  Slock  require  that,  during  each  year  ending 
July  1  in  respect  of  the  S3.75— 1945  series  and  the  $3.40  scries 
and  each  year  ending  January  31.  in  respect  of  the  $3.75—1947 
series,  the  Company  retire  at  least  one  per  cent  of  the  total  number 
of  shares  of  cuclt  such  series  issued  prior  to  the  beginning  of  such 
year.  During  each  year  ending  December  31,  the  Company  is 
required  to  retire  1,120  shares  of  the  3)4%  Cumulative  Preferred 
Stock. 

At  January  31,  1961  the  restrictions  on  the  payment  of  divi¬ 
dends  on  common  stock  were  identical  with  those  referred  to 
under  "Long-Term  Debt.” 


note:  h-common  stock 

The  common  stock  (par  value  $5  u  share,  authorized  10, 000, (X 
shares)  consisted  of: 


Issued  ....  7,196,403  7,196,403 
In  treasury  .  .  309,564  324,726 

Outstanding  .  6,886,839  6,871,677 


$35,982,015  $35,982,015 
1,547,820  1,623,630 

$34,434,195  $34,358,385 


Under  the  Company’s  Slock  Purchase  Plan  as  amended  and 
approved  by  the  stockholders  in  1960,  600,000  shares  of  common 
stock  may  be  optioned  and  sold  to  management  employees  of 
the  Company  and  its  subsidiaries.  To  January  31, 1961,  options  for 
461,293  shares  had  been  granted  at  prices  ranging  from  $28,625 
to  $52.50  a  share  (representing  the  market  prices  at  the  respective 
dates  of  grunt).  During  (he  year  ended  January  31,  1961,  options 
for  15.374  shares  were  exercised  at  an  aggregate  price  of  $543,585. 
At  January  31, 1961,  138,707  shares  were  available  for  option  and 
options  for  355,573  shares  were  outstanding,  of  which  options 
for  159,736  shares  were  exercisable. 


NOTH  I — IX7NC.  T'KltM  I.KASMS 

The  Company  had  eighty-six  leases  in  effect  at  January  31, 
1961  having  terms  of  more  than  three  years  after  that  date.  These 
leases  provide  for  present  aggregate  minimum  annual  rentals  of 
approximately  $10,647,000  (of  which  $3,848,000  is  payable  to 
The  May  Stores  Shopping  Centers,  Inc.  and  $2,922,000  is  pay¬ 
able  to  The  May  Stores  Realty  Corporation),  plus  in  certain  in¬ 
stances  real  estate  taxes  (such  amounts  being  included  in  taxes) 
and  other  expenses  and,  in  respect  of  some  of  the  leases,  addi¬ 
tional  amounts  based  upon  percentages  of  sales. 


BOARD  OF  DIRECTORS  AND  STOCKHOLDERS,  April  12,  1961 

The  May  Department  Stores  Company, 

St.  Louis,  Missouri. 

We  have  examined  the  accompanying  balance  sheet  of  The  May  Department  Stores  Company  and  subsidiary 
companies  consolidated  as  of  January  31,  1961,  and  the  related  Statements  of  net  earnings,  of  accumulated  earn¬ 
ings  retained  in  the  business  and  of  additional  paid-in  capital  for  the  year  then  ended.  Our  examination  was 
made  in  accordance  with  generally  accepted  auditing  standards,  and  accordingly  included  such  tests  of  the  account¬ 
ing  records  and  such  other  auditing  procedures  as  we  considered  necessary  in  the  circumstances. 

In  our  opinion,  the  financial  statements  referred  to  above  present  fairly  the  financial  position  of  The  May 
Department  Stores  Company  and  subsidiary  companies  consolidated  at  January  31,  1961,  and  the  consolidated 
results  of  their  operations  for  the  year  then  ended,  in  conformity  with  generally  accepted  accounting  principles 
applied  on  a  basis  consistent  with  that  of  the  preceding  year. 

TOUCHE,  ROSS,  BAILEY  &  SMART 

St.  Louis,  Missouri  Certified  Public  Accountants 
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BALANCE  SHEETS  -  JANUARY  31,  1961 


ASSETS 

Cash . .  .  .  .  .  .  . 

Deposit  with  trustee  ......... 

United  States  Government  securities — at  cost 
Accounts  receivable  ........ 

Prepaid  taxes  and  other  expenses  .  .  .  .  . 

Investments  and  other  assets  ...... 

Property,  plant  and  equipment  (Notes  A  and  C) 
Deferred  debt  discount  and  expense  .  .  .  . 


LIABILITIES  AND  STOCKHOLDER’S  INVESTMENT 

Accounts  payable  and  accrued  expenses . 

Federal  taxes  on  income . 

Due  to  The  May  Department  Stores  Company  .  .  . 

General  Mortgage  Bonds,  5%  Sinking  Fund  Series, 
due  February  15,  1977  (NoteC)  .  .  .  .  .  . 

5%  note  due  November  1,  1989  (Note  C)  .... 
5 14  %  note  due  December  1,  1988  (Note  C)  .  . 
Stockholder’s  investment: 

Common  stock  (Note  B) . 

Accumulated  earnings  retained  in  the  business .  .  . 


THE  MAY  STORES  THE  MAY  STORES 
REALTY  SHOTTING 

CORPORATION  CENTERS.  INC. 


$  10,344 

2,334,500 
6,510,288 
1,508,747 


16,237,814 

440,108 

$27,041,801 

$  543,502 

344,606 

23,500,000 


609,500 

2,044,193 

$27,041,801 


$  648,034 


424,999 

274,823 

865*069 

62,605,673 

720,062 

$65,538,660 


$  798,496 

550,000 
1,983,145 


49,071,468 

3,883,556 

5,000,000 

4,251,995 

$65,538,660 


NOTE  A— PROPERTY.  PLANT  ANIJ  EQUIPMENT-AT  COST: 

Land  . 

Buildings  and  building  equipment  on  owned  land . 

Buildings  and  building  equipment  on  leased  land . 

Furniture,  fixtures  and  equipment  .  . . .  .  . 

Less  accumulated  depreciation  and  amortization  . 


Depreciated  cost  of  properties  pledged  under  long-term  debt 


The  May  Sloron 

c^Reolty 


$  8,352,095 
62,994,234 
16,165,042 
546,922 
$88,058,293 
25,452,620 
$62,605,673 
$53,239,850 


NOTE  B — COMMON  STOCK- 

Par  value  $100  a  share;  authorized,  issued  and  outstanding,  50,000  shares  . .  $  5,000,000 

No  par  value;  authorized,  12,500  shares;  issued  and  outstanding,  6,095  shares  . .  $  609,500 


NOTE  C— LONG-TERM  DEBT: 

The  General  Mortgage  Bonds  require  minimum  annual  re¬ 
demption  by  sinking  fund  of  $1,250,000  to  February  IS,  1968  and 
$1,500,000  thereafter  to  February  15,  1977. 

The  5%  and  514%  notes  payable  are  due  in  annual 
amounts,  including  interest,  aggregating  $3,487,000  through  1988 
and  $2,684,500  in  1989.  The  5%  notes  are  exchangeable  for  bonds 
at  any  time  at  the  option  of  holders  of  100%  thereof. 


The  Companies'  interests  in  certain  leases  and  subleases  are 
pledged  as  collateral  to  their  respective  long-term  debt  in  addi¬ 
tion  to  the  amounts  shown  in  Note  A. 

NOTE  D— LONG-TERM  I-EASES 

The  May  Stores  Shopping  Centers,  Inc.  had  twenty-seven 
leases  in  effect  at  January  31,  1961,  having  terms  expiring  from 
1 964 to 2059  inclusivcprovidingfor  present  minimum  annual  rentals 
of  approximately  $555,000,  plus  in  certain  instances  real  estate 
taxes  (such  amounts  being  included  in  taxes)  and  other  expenses. 
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STATEMENTS  OF  NET  EARNINGS  AND  ACCUMULATED  EARNINGS 
RETAINED  IN  THE  BUSINESS  -  YEAR  ENDED  JANUARY  31,  1961 


REVENUE 

Rents 

The  May  Department  Stores  Company 
Other  tenants  .  .  .  .  .  .  . 
Income  from  investments  .... 


EXPENSE 

Interest  and  debt  expense . 

Depreciation  and  amortization . 

Taxes  other  than  federal  taxes  on  income . 

Rentals  (Note  D) . 

Maintenance  and  repairs . 

Other  expenses . .  . 

EARNINGS  BEFORE  FEDERAL  TAXES  ON  INCOME 

Federal  taxes  on  income  .  . . . 

NET  EARNINGS  . . . 

Accumulated  earnings  retained  in  the  business  at 

February  1,  1960  . 

ACCUMULATED  EARNINGS  RETAINED  IN  THE 
BUSINESS  AT  JANUARY  31,  1961 . 


$2,937,000 

$5,673,399 

— 

2,704,888 

310,611 

20,853 

$3,247,611 

$8,399,140 

$1,228,600 

$2,809,366 

922,626 

2,849,440 

— 

695,816 

— 

532,383 

— 

257,655 

21,148 

806,406 

$2,172,374 

$7,951,066 

$1,075,237 

$  448,074 

537,500 

222,370 

$  537,737 

$  225,704 

1,506,456 

4,026,291 

$2,044,193 

$4,251,995 

April  12,  1961 

BOARD  OF  DIRECTORS, 

The  May  Stores  Realty  Corporation, 

The  May  Stores  Shopping  Centers,  Inc., 

St.  Louis,  Missouri. 

We  have  examined  the  accompanying  balance  sheets  of  The  May  Stores  Realty  Corporation  and  The  May  Stores 
Shopping  Centers,  Inc.  as  of  January  3 1,  1961,  and  the  related  statements  of  net  earnings  and  accumulated  earnings 
retained  in  the  business  for  the  year  then  ended.  Our  examinations  were  made  in  accordance  with  generally  accepted 
auditing  standards,  and  accordingly  included  such  tests  of  the  accounting  records  and  such  other  auditing  procedures 
as  we  considered  necessary  in  the  circumstances. 

In  Our  opinion,  the  financial  statements  referred  to  above  present  fairly  the  respective  financial  positions  of  The 
May  Stores  Realty  Corporation  and  The  May  Stores  Shopping  Centers,  Inc.  at  January  31,  1961,  and  the  results  of 
their  respective  operations  for  the  year  then  ended,  in  conformity  with  generally  accepted  accounting  principles  applied 
on  a  basis  consistent  with  that  of  the  preceding  year. 

TOUCHE,  ROSS,  BAILEY  &  SMART 

St.  Louis,  Missouri  Certified  Public  Accountants 
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TEN 

YEAR 

PERFORMANCE 

mvamz 

YEAR  ENDED  JANUARY  31 

1961 

I960 

1959 

1959 

(  .!’!  1  \ii- 

(Adjusted  to  include  opera¬ 
tion!  ol  The  Hecht  Compeny) 

Net  Sales  . . . 

$684,839,000 

$683,964,000 

$645,138,000 

$540,982,000 

Earnings  Before  Federal  Taxes  on  Income  . 

45,159,000 

47,894,000 

43,535,000 

37.351,000 

Federal  Taxes  on  Income . 

22,516,000 

24,1 19,000 

22,073,000 

18,778,000 

Net  Earnings . 

22,643,000 

23,775,000 

21,462,000 

18,573,000 

Dividends  Paid  — 

On  Preferred  Stock . 

1,224,000 

1,247,000 

1,252,000 

1,108,000 

On  Common  Stock . . 

15,128,000 

15,083,000 

14,602,000 

13,179,000 

Earnings  Retained  in  the  Business  .... 

6,291,000 

7,445,000 

5,608,000 

4,286,000 

Per  Common  Share  — 

Net  Earnings . . 

3.11 

3.28 

2.95 

2.90 

Dividends . . 

2.20 

2.20 

(3) 

2.20 

Federal  Taxes  on  Income . 

3.27 

3.51 

3.23 

3.12 

Operating  Expenses,  Except  Those 

Shown  Below . . 

146,304,000 

146,471,000 

146,317,000 

119,940,000 

Depreciation  and  Amortization  ( 1 )  .  .  . 

9,791,000 

10,803,000 

9,591,000 

7,931,000 

Maintenance  and  Repairs  ...... 

5,664,000 

6,039,000 

4,671,000 

3,837,000 

Taxes,  Other  than  Federal  Income  .... 

14,599,000 

14,069,000 

12,184,000 

10,143,000 

Rental  Expense . . 

12,939,000 

10,001,000 

7,935,000 

6,451,000 

Interest  and  Debt  Expense,  net  ...  . 

358,000 

1,836,000 

2,633,000 

2,177,000 

Working  Capital . . 

171,117,000 

218,016,000 

161,005,000 

120,827,000 

Accounts  and  Notes  Receivable,  net  .  .  . 

149,935,000 

133,748,000 

134,133,000 

101,474,000 

Inventories  .  . . . 

82,669,000 

80,603,000 

76,388,000 

62,168,000 

Property,  Plant  and  Equipment,  net  .  .  . 

127,733,000 

103,718,000 

144,274,000 

124,479,000 

Total  Assets  .  . . 

419,985,000 

437,438,000 

408,418,000 

335,335,000 

Long-Term  Debt . .  . 

61,143,000 

84,278,000 

70,172,000 

58,152,000 

Preferred  Stock . .  .  .  . 

32,918,000 

33,904,000 

34,257,000 

30,464,000 

Common  Stock  Equity  (book  value)  (2) 

234,820,000 

227,724,000 

219,310,000 

175,589,000 

MM  ISI'i'  uM.lMIMMSS 
\<  Ml  (  O-  .M  i|  h  >  v  !  |  !> 

Net  Earnings  .  . 

763,000 

523,000 

569,000 

569,000 

Depreciation . . 

3,772,000 

2,167,000 

1,451,000 

1,451,000 

Rental  Expense . . 

532,000 

268,000 

249,000 

249,000 

Taxes,  Other  than  Federal  Income  .  .  . 

696,000 

315,000 

260,000 

260,000 

Federal  Taxes  on  Income . 

760,000 

726,000 

440,000 

440,000 

Interest  and  Debt  Expense . . 

4,038,000 

2,107,000 

1,367,000 

1,367,000 

Property,  Plant  and  Equipment,  net  .  .  . 

78,843,000 

80,968,000 

30,419,000 

30,419,000 

Total  Assets . . . 

92,580,000 

93,432,000 

34,756,000 

34,756,000 

Long-Term  Debt . . 

74,356,000 

76,455,000 

27,943,000 

27,943,000 

HP nigt  * 
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RECORD 


TIIK  MAY 

i  > k  i’  \  i  ri  m  t-’  n  r  r< ) i<  i  :s 

|  COMPANY 


195S 

1955 

1954 

1953 

1952 

$533,657,000 

$521,444,000 

$494,366,000 

$444,371,000 

$454,149,000 

$447,548,000 

$424,991,000 

41,413,000 

42,528,000 

39.538,000 

34,833,000 

34,043,000 

34,752,000 

32,834,000 

21,191,000 

21,742,000 

20,081,000 

17,837,000 

17,553,000 

18,593,000 

17,200,000 

20,222,000 

20,786,000 

19,457,000 

16,996,000 

16,490,000 

16,159,000 

15,634,000 

1,122,000 

1,140,000 

1,148,000 

1,171,000 

1,195,000 

1,209,000 

1,216,000 

13,155,000 

13,045,000 

11,220,000 

10,540,000 

10,478,000 

10,478,000 

10,478,000 

5,945,000 

6,601,000 

7.090.000 

5,285,000 

4,817,000 

4,472,000 

3,940,000 

3.19 

3.31 

3.10 

2.70 

2.62 

2.57 

2.47 

2.20 

2.20 

1.90 

1.80 

1.80 

1.80 

1.80 

3.54 

3.67 

3.39 

3.05 

3.01 

3.19 

2.95 

117,699,000 

1 14,987,000 

1 10,974,000 

102,339,000 

105,645,000 

103,580,000 

96,333,000 

7,416,000 

8,103,000 

7,240,000 

6,156,000 

5,952,000 

5,622,000 

4,906,000 

3,857,000 

3,315,000 

3,235,000 

2,804,000 

3,587,000 

3,461,000 

3,242,000 

9,231,000 

8,470,000 

7,404,000 

6,829,000 

6,831,000 

6,884,000 

6,279,000 

5,833,000 

2,779,000 

2,672,000 

2,140,000 

2,078,000 

2,009,000 

2,014,000 

2,085,000 

2,122,000 

1,969,000 

1,209,000 

1,329,000 

924,000 

969,000 

116,084,000 

112,787,000 

112,444,000 

104,511,000 

112,690,000 

97,946,000 

91,706,000 

97,314,000 

92,129,000 

84,819,000 

70,865.000 

68,093,000 

65,980,000 

62,073,000 

61,708,000 

56,531,000 

59,162,000 

52,281,000 

51,135,000 

53,294,000 

49,004,000 

119,974,000 

121,611,000 

1 16,694,000 

102,095,000 

91,419,000 

85,115,000 

87,855,000 

334,084,000 

321,977,000 

313,102,000 

275,191,000 

266,641,000 

250,524,000 

241,804,000 

60,720,000 

61,257,000 

62,257,000 

38,757,000 

38,824,000 

22,244,000 

22,544,000 

30,475,000 

31,058,000 

31,353,000 

32,003,000 

32,187,000 

33,085,000 

33,262,000 

170,385,000 

162,602,000 

155,371,000 

147,541,000 

140,042,000 

134,405,000 

129,923,000 

395,000 

1,014,000 

9,000 

418,000 

1,285,000 


19,171,000 

29,463,000 

25,000,000 


( 1 )  Amounts  shown  for  years  ended  January  31,  1959  and  prior  do  not  include 
depreciation  charged  to  miscellaneous  income. 

(2)  In  determining  common  stock  equity,  preferred  stocks  have  been  deducted  at 
redemption  prices  plus  accrued  dividends. 

(3)  $2.20  per  share  on  May  Stock,  plus  dividends  paid  by  The  Hecht  Company. 
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THE  MAY 

DKI’AHTMKNT  STOHI'.S 

COM  PANY 


DOWNTOWN  AND  BRANCH 
DEPARTMENT  STORES 


O’NEIL’S 

Branches:  Alliance 

Barberton 
Canton 
Downtown 
Canton  Plaza 


Coshocton 
Cuyahoga  Falls 
Elyria-Lorain 
Mansfield 
Massillon 


THE  HECHT  CO. 

Branches:  Northwood  Annapolis 

Edmondson  Easton 


THE  MAY  CO. 

Branches:  Parmatown  University  Heights 

TAYLOR'S 

Branch:  Southgate 


MAY-D  &  F 

Branches:  Colorado  Springs  Westland 

University  Hills 


MAY  COHENS 


MAY  CO. 

Branches:  Crenshaw 

Eastland 
Lakewood 


KAUFMANN'S 

Branch:  Monroeville 


Valley 
South  Bay 
Wilshire 


FAMOUS  BARR  CO. 

Branches:  Clayton  Southtown 

Northland 


MAY  CO. 

THE  HECHT  CO. 

Branches:  Marlow  Heights 

Parkington 


Prince  Georges 
Plaza 

Silver  Spring 


STROUSS-HIRSHBERG 

Branches:  New  Castle,  Pa.  Griswold  Co. 

Salem,  Ohio  Warren,  Ohio 

Warren,  Ohio  The  Sharon  Store 

Sharon,  Pa. 


REGIONAL  SHOPPING  CENTERS 


EASTLAND 

(San  On, iM,  t  a/i}  t 

MISSION  VALLEY 

Uinntn^s,  W.M 

NORTHLAND 


O’NEIL-SHEFFIELD 

PARKINGTON 

WESTLAND 


TRANSFER  AGENTS 

For  Common  Stock 

Irving  Trust  Company,  New  York,  N.  Y. 

For  $3.75  Cumulative  Preferred  Stock  (1945) 

The  Chase  Manhattan  Bank,  New  York,  N.  Y. 

For  $3.40  Cumulative  Preferred  Stock 
Bankers  Trust  Company,  New  York,  N.  Y. 

For  $3.75  Cumulative  Preferred  Stock,  1947  Series 
IrvingTrust  Company,  New  York,  N.  Y. 

For  33A  %  Cumulative  Preferred  Stock  ( 1959) 

Morgan  Guaranty  Trust  Company  of  New  York,  N.  Y. 

REGISTRARS 

For  Common  Stock 

Bankers  Trust  Company,  New  York,  N.  Y. 

For  $3.75  Cumulative  Preferred  Stock  (1945) 

Irving  Trust  Company,  New  York,  N.  Y. 

For  $3.40  Cumulative  Preferred  Stock 

Morgan  Guaranty  Trust  Company  of  New  York,  N.  Y. 

For  $3.75  Cumulative  Preferred  Stock,  1947  Series 
The  First  National  City  Bank  of  New  York,  N.  Y. 

For  3%  %  Cumulative  Preferred  Stock  (1959) 
Manufacturers  Trust  Co.  of  New  York,  N.  Y. 

TRUSTEES 

For  2s/s  %  Sinking  Fund  Debentures  due  July  1, 1 972 
The  Chase  Manhattan  Bank,  New  York,  N.  Y. 

For3]A%  Sinking  Fund  Debentures  due  February  1,  1978 
The  First  National  City  Bank  of  New  York,  N.  Y. 

For  3lA%  Sinking  Fund  Debentures  due  March  1, 1980 
St.  Louis  Union  Trust  Company,  St.  Louis,  Mo. 
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